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Welcome!

For faster service, fax your Uniform Residential Loan Application using the fax cover sheet included in
this packet.

When I receive your information, I (or my assistant, if applicable) w ill contact you to answer any
questions and arrange a time, either in person or via the phone, for us to review your home financing
goals. I w ill make every effort to make the process as easy as possible. If you have any questions,
please call me (or my assistant, if applicable) at the number(s) listed on my Contact Me page. Our
commitment to exceptional service means you can count on a smooth and simple home loan
experience w ith personal attention at every turn.

Thank you, and I look forw ard to the opportunity to w ork for you!

2. Return the information back to me via fax or mail. Please visit my Contact Me page for my
mailing address.

To begin your pre-application process, follow these simple steps:

1. Complete as much as you can of the attached Uniform Residential Loan Application, also
referred to as a 1003. If you are not sure how to complete any of the sections, leave those
blank and I w ill help you as w e go through the application process.
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FROM:

Pre-App Pack Fax Cover Sheet

Message:

TO:

Please complete this cover sheet and fax it to me w ith your pre-application package. Upon receiving
your completed preapp package, I w ill contact you to schedule an application interview at your
convenience.

Name:

E-mail:

Number of Pages (including the fax coversheet):

Fax Number:

Best Time to Call:

Phone Number:

Name:

Fax Number:

Phone Number:
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5. As of the expiration date of said notes, the Mortgagees may demand payment of said notes,
may rew rite the notes by agreement at a greater or lesser rate of interest, or may, be
agreement, allow payments to be made on said notes at the same, or a lesser, or a greater rate
of interest

Required Statements

Date:

1. The responsibility of the Mortgagor's attorney for the Mortgagee is to protect the interest of the
Mortgagee. It is the responsibility of the Applicant to pay the fee of the Mortgagee's Attorney.

2. The Applicant/Mortgagor may, at his/her ow n expense, engage an attorney of his/her ow n
selection to represent his/her own interests in the transaction.

Date

3. (a) The approximate expiration date of the first mortgage
note: . (b) The approximate expiration date of home equity
line of credit or loan note: .

4. The rate of interest charged: . (Estimated) Your interest rate and discount points
are subject to adjustment based on the risk factors of your mortgage application and credit
profile as explained in the Loan Pricing Disclosure.

STATEMENT REQUIRED BY MASSACHUSETTES GENERAL LAWS CHAPTER 184, SECTION 17B

THIS NOTICE SERVES, THAT IN GOOD FAITH AND IN COMPLIANCE WITH MASSACHUSETTES
GENERAL LAW; CHAPTER 18, SECTION 17D; Each of us has provided you w ith copies of: A
Customers Guide to Obtaining a Home Mortgage, A Uniform Mortgage Loan Cost Worksheet, A copy
of HUD Settlement Costs Booklet, and A Consumers handbook on Adjustable Rate Mortgages.

YOUR SIGNATURE BELOW HEREBY ACKNOWLEDGES RECEIPT OF THE AFOREMENTIONED
MATERIALS AND INFORMATION.

NOTICE OF HAVING PROVIDED DISCLOSURE INFORMATION

Applicant Signature

DateApplicant Signature

DateApplicant Signature

DateApplicant Signature

Equal Credit Opportunity Notice: You are hereby provided the follow ing "Equal Credit Opportunity"
notice as required by section 4112.021 of the Ohio Revised Code. "The Ohio law s against
discrimination require that all creditors make credit equally available to all creditworthy customers, and
that credit reporting agencies maintain separate credit histories on each individual upon request. The
Ohio Civil Rights Commission administers compliance w ith this law ."



Consumer' s Guide to Obtaining a Home Mortgage
Borrow er's name:

Borrow er's address:

Date:

Whether the value of the property is sufficient to secure the loan - This is determined by obtaining an appraisal of the
property; by confirming that loan-to-value ratio requirements are met; and, in the case of a construction loan, by
approving the plans. You may request a copy of the appraiser's report.

In addition, a lender may require that the terms and conditions of the loan satisfy secondary mortgage market
requirements. As further conditions for approval, the lender may require that you obtain private mortgage insurance
and title insurance. You may also be required to pay your taxes, betterments and/or insurance into an escrow
account.

When the lender has a completed application, you may be sent a letter offering you a mortgage loan on the terms you
requested or on somewhat different terms. The latter is known as a counter-offer. If the application is approved and
you find the terms of the commitment letter acceptable, you must accept those terms in writing. How ever, the
lender may send you a letter denying the mortgage loan. If the application is denied, the lender must give you a

FILING A MORTGAGE APPLICATION
As a borrower, you w ill be asked to fill out a mortgage application. In order to determine w hat best suits your needs
and circumstances, you should ask questions and carefully study the various types of mortgages and options available
to you. Tw o of the most common types of mortgages are fixed and adjustable rate; a common option is a
rate-lock/interest rate commitment. You must keep in mind that lending practices vary from lender to lender and
some terms and procedures may not apply to the refinancing of an existing mortgage.

When filling out an application, it w ill be helpful for you to have supporting documents and information, such as the
signed Purchase and Sale Agreement, account numbers for each of your deposit accounts, information on income,
outstanding loans, real estate holdings and any other information the lender may require. An application fee, w hich is
often non-refundable, may be required.

THE MORTGAGE APPROVAL PROCESS
Once the application form has been filled out, the lender will make a decision based upon your creditw orthiness and
the property's value by considering the follow ing:

Your ability to repay the loan - This is determined by evaluating the information you furnish on your application and
verifying your place and length of employment, your deposit accounts and other assets, your income from
employment and other sources, and your rental income and expenses, if any.

Your willingness to repay the loan - This is determined by checking your credit history through a credit bureau, your
loan references w ith other creditors, and the history of your residency and mortgage or rental payments.

7/97
VMP MORTGAGE FORMS - (800)521-7291
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Massachusetts law requires that this guide be provided to you when you obtain a mortgage loan application, or it may
be obtained upon request from any lender at any time. It is designed to help you understand the home mortgage
application and approval processes and the practices common to mortgage lending in the Commonw ealth of
Massachusetts. Words and terms in bold print are defined in the Glossary. The lender will also provide a Real Estate
Settlement Procedures Act (RESPA) Booklet entit led "Buying Your Home - Settlement Costs and Helpful Information" ;
and, if applicable, the "Consumer Handbook on Adjustable Rate Mortgages" (ARMs). If applicable, a good faith
estimate of all costs involved in a mortgage transaction w ill also be provided by the lender.



TIME PERIODS FOR NOTICES AND DISCLOSURES
In general, the overall time period from date of application to closing is approximately 4 to 8 weeks. Certain other factors, however,
may cause delays. During this time several notices and disclosures must be provided to you.

Within three business days of application, you will be given the Truth-In-Lending credit disclosure, and, if applicable, a good faith
estimate of settlement costs and a book entitled "Buying Your Home - Settlement Costs and Helpful Information."

The lender must inform you of the status of your application no later than 21 business days from the date of application. By that
time the lender must either:

approve or deny your application. In this case, you will be given no further notices on the status of your application; or,

mail or deliver to you an oral or written statement that your application is not substantially complete and indicate the following:
what verification information it requires to make a decision on your application; what information has been received but is not
complete; and what information has not yet been received. If you receive this type of notice, then, after the lender receives the
missing or incomplete information, you will receive a notice that your application is complete or be informed of the lender's
decision on your application. This may be an approval, a denial, or a counter-offer; or,

give your written notice informing you that your application is substantially complete but that more information may be required
by certain third parties. If you are sent this type of notice, you will receive within 30 days a letter informing you of the lender's
decision on your application. This may be an approval, a denial, or a counter-offer.

2)

3)

The closing represents the final step in the mortgage application process. An attorney will do a title search on the property, prepare
the legal documents necessary for the closing of the loan, and provide you and/or your attorney with the exact closing costs. The
closing attorney may be hired directly by the lender or the lender may permit you to select the attorney. Massachusetts law requires
that you be notified at the time of application that the lender's attorney represents the lender and that you may want to hire your own
attorney to represent you. You will, however, most likely have to pay for the services of both lender's attorney and your own
attorney.
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1)

-Borrower
(Seal)

-Borrower
(Seal)

-Borrower
(Seal)

(Seal)
-Borrower

If the application is denied, the Equal Credit Opportunity Act requires an adverse action notice to be sent within 30 days of a
completed application stating a specific and accurate reason(s) for the action taken. A counter-offer that is not accepted by the
borrower extends the notice period to 90 days. You will also be notified upon denial as to whether you may appeal the decision to a
Mortgage Review Board.

Other Notices

Additional notices or disclosures you may receive during the application process are: Notice of Right of Rescission, Urea
Formaldehyde Foam Insulation (UFFI) Notice, and the availability of the appraisal without an additional charge.

The Closing



Adjustable or Variable Rate Mortgage (ARM or VRM) - a mortgage
loan in w hich the interest rate varies in accordance w ith changes in a
specif ied index, and may result in changed monthly payments. For
further information, refer to the "Consumer Handbook on Adjustable
Rate Mortgages."

Adverse Action - a denial of a loan in an amount and on terms
acceptable to the borrow er.

Annual Percentage Rate (APR) - the actual cost of credit to the
borrow er, including interest and certain other charges, expressed as a
yearly rate and calculated over the life of the loan. A guide to
compare the cost of loans.

Application - an oral or w ritten request for an extension of credit.
Usually a printed form on w hich the lender collects credit, income and
debt information about a prospective borrow er, plus facts about the
property being used to secure the loan. A fee may be charged at the
time of application.

Appraisal - an inspection of the property to assure that its market
value exceeds the amount of the loan. A fee may be charged for the
appraisal.

Borrower - the person, sometimes referred to as the mortgagor, w ho
obtains a mortgage loan.

Closing - the time and date set for the transfer of the property from
seller to buyer and/or for the signing of the loan documents.

Closing or Settlement Costs - fees, in addit ion to the purchase price of
the property, charged at closing w hich include but are not limited to
law yer's fees, t it le search and insurance, survey charges and fees to
record the deed, mortgage and other documents.

Commitment Letter - a lender' s w ritten offer to grant a mortgage loan
outlining the terms, the amount of the loan, the interest rate and any
other condit ions. It can also serve as a communication of the lender' s
decision on the borrow er' s application.

Counter-offer - an offer made by the lender to grant credit other than
in the amount of terms requested by the applicant.

Equal Credit Opportunity Act - federal and state law s that prohibit
discrimination in the granting of credit based on race, color, religion,
national origin, sex, marital status, age, or w hether a person is
receiving public assistance or alimony.

GLOSSARY

Escrow Account - money collected in advance by the lender, usually
on a monthly basis, for the payment of real estate taxes, betterments
and/or insurance.

Fixed Rate Mortgage - a conventional mortgage loan w ith a set
interest rate and equal monthly payments for the entire term of the
loan.

Lender - the entity or person, sometimes referred to as the mortgagee,
w ho offers the mortgage loan.

Lien - a legal claim, granted by contract or by a court, against
property. A mortgage is one kind of lien.

Loan-to-Value Ratio - the percentage comparison betw een the unpaid
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(RESPA) Real Estate Settlement Procedures Act - a federal law that
requires a good faith estimate of closing costs to be given to a
consumer on certain first mortgages and a sett lement statement to be
provided at the closing itemizing all costs to the borrow er in
connection w ith the mortgage loan. For further information refer to
the booklet entit led "Buying Your Home - Sett lement Costs and
Helpful Information."

Right of Rescission - state and federal law s that allow consumers w ho
refinance first mortgages and certain second mortgages to cancel their
contract and receive a refund of all fees if the mortgage or security
interest is granted on the consumer's principal residence. This must
take place w ithin three business days follow ing the closing, or
follow ing the delivery of the required information and rescission forms
and disclosures, w hichever occurs last.

Secondary Mortgage Market - investors w ho purchase residential
mortgages originated by lenders.

Title Insurance - protection against loss due to defects in the tit le that
w ere not uncovered in the tit le search and not listed in the tit le report.
Both the lender and the borrow er may purchase tit le insurance to
protect their ow n interests.

Title Search - an examination of legal records to check the validity and
completeness of the tit le to the property. The tit le search should
uncover any liens, overdue assessments or other claims against the
property.

Truth-in-Lending - federal and state law s that require lenders to
provide borrow ers w ith full disclosure of the true cost of a loan and
easy-to-understand information about the annual percentage rate and
terms of the loan.

Urea Formaldehyde Foam Insulation (UFFI) Notice - a state law
requiring a borrow er or seller to disclose to a lender the absence or
presence of UFFI and the formaldehyde level in a dw elling. A UFFI
Certif icate is signed at the closing.

principal balance of the mortgage and the sales price or the appraised
value of the property, w hichever is low er.

Mortgage - a lien placed by the lender on the borrow er' s property to
secure payment of a mortgage loan and removed w hen the note has
been paid in full. If the borrow er defaults on the note, the lender can
sell the property to satisfy the debt.

Mortgage Review Board - a regional board consisting of an equal
number of lenders and community representatives w ho w ill review the
residential mortgage loans denied by lenders w here the applicants
believe the denial w as based on the location of the property.

Note - the borrow er's legally binding w ritten promise to repay a debt
to a lender on a specif ied date.

Point - an often non-refundable sum of money, equal to 1% of the
principal amount of a mortgage, charged by the lender to cover certain
costs of making a loan. The number of points that may be charged
must be disclosed to the borrow er in w rit ing prior to closing.

Private Mortgage Insurance - protection for lenders against borrow er
default. Paid for by the borrow er and usually required w hen the dow n
payment is less than 20% of the purchase price.

Rate-Lock Agreement/Interest Rate Commitment - a w ritten
agreement by w hich a lender w ill hold an interest rate on a mortgage
for a specif ied period of t ime. The terms and condit ions of a rate lock
agreement vary from lender to lender.



UNIFORM MORTGAGE LOAN COST WORKSHEET

CLOSING AND SETTLEMENT COSTS MAY VARY AMONG MORTGAGE LENDERS.
YOU MAY WISH TO COMPARE THESE CHARGES IN CONSIDERING THE TOTAL COST OF YOUR MORTGAGE.

FEE EXAMPLE*

Applicat ion Fee

Originat ion Fee

(Points)

Appraisal Fee

Credit Report

Tit le Insurance:

Lender's

Coverage

Abstract or Tit le Search

Tit le Examinat ion

Documentat ion Preparat ion

Attorney' s Fees

Private Mortgage

Insurance (PMI)

Recording/Transfer Fees

Surv ey or Plot Plan

SUBTOTAL ESTIMATED

CLOSING COSTS

$

= Loan Amount X .01 X =

= Loan Amount X =

If 5% down payment:

Loan amount X

or

If 10% down payment:

Loan amount X

$SUBTOTAL ESTIMATED

CLOSING COSTS

=

LOAN #2

OTHER POTENTIAL CLOSING COSTS

Real Estate Taxes

Property Insurance

Interest paid

in adv ance

Owner's Tit le

Insurance Coverage

Other Charges

TOTAL ESTIMATED CLOSING COSTS $

There may be addit ional substantial charges payable at closing such as deposits

in escrow for real estate taxes and insurance and prepaid interest w hich could

range from 0 to 30 t imes the daily rate, depending on the date of closing.

Inquire as to the amounts of these items.

Example based on $100,000 f ix ed rate loan w ith a

20% down payment and a sales price of $125,000.

*

I/We acknow ledge receipt of the follow ing:

Uniform Mortgage Loan Cost Worksheet

Uniform Mortgage Informat ion Disclosure Statement

entit led " Consumers' Guide to Obtaining a Home Mortgage"

1.

2.
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Borrower Date Date

DateBorrower

Borrow er

DateBorrow er

[Number of Points]

[Est imated Rate]

[Est imated PMI Rate]

[Est imated PMI Rate]

LOAN #1

.4%

00.00
1000.00

300.00

1

54.00

250.00

200.00

700.00

N/A

55.00
150.00

2709.00

2.50/$1000

1%





Borrower:

Co-Borrower:

Agency Case Number:

Lender Case Number:

Use this continuation sheet if
you need more space to
complete the Residential Loan
Application. Mark B for Borrower
or C for Co-Borrower.

I/We fully understand that it is a Federal crime punishable by fine or imprisonment, or both, to knowingly make any false statements concerning any of the above facts as
applicable under the provisions of Title 18, United States Code, Section 1001, et seq.

Borrower's Signature: Date Co-Borrower's Signature: Date

XX

Freddie Mac Form 65 7/05
Fannie Mae Form 1003 7/05
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CONTINUATION SHEET/RESIDENTIAL LOAN APPLICATION




